Home Buying Process

Or How Our REALTORS® Help You Find A Home!























Agency Relationship


Disclosures


Buyer Broker Agreement


Purchase & Sales contract


Lead Paint Information





Feedback from buyers





Purchase & Sales contract


Addendums





Examples: Financial, Attorney


Review, Declarations, By-laws,


Property Inspection, Water &


Septic





Monitor Mortgage Process


Check Legal Work is on Time


Buyer Turns on Utilities


Buyers Closing Funds


Check Pro-Rations


Final Walk-Through


Attend Closing





The Closing:





Fax P&S to Lending Institution


Property Inspection


Monitor Appraisal


Monitor Contingency Dates


Release Contingencies when met:





Are/will there be competing offers


Prepare Offer


Present Offer


Present Counter Offers


Obtain final signatures:





Deposit funds to be Escrowed with 


	Listing Agent





Following Through:





Negotiating:





Network with Agents


Expose to Market


Access Inventory – MLS, unlisted


properties not on the market


Preview Properties:


Narrow the Range of Interest


Show Additional Properties


Revisit Contenders-if possible





Finding a Property:





Explain and/or sign documents:





Determine Qualifications


Financial


Interests


Motivation


Introduce to Mortgage Officer


if necessary


Get Pre-approval from lender


Provide pertinent info on buying process


Educate about Market conditions





Initial Meeting(s):
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